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HE®TU 1 TASA

SaHvmaBLLM paHee PYKOBOASILLME [O/DKHOCTY B
«LLImombepxe» n «XonmbepToH» Tom bnevac (Tom
Blades) Bctan y wirypsana «CumeHc Onin aHA [ac»
(Siemens Oil & Gas) B Tsbxesible /151 KOMaHu1 BpemeHa.
ROGTEC B o4epenHov pa3 BCTPETU/ICS C Mr-HOM
BErievigcom, HTobbl OroBOPUTL O €ro CTPATEMM.

1. Bbl npuicTynunm K paboTe B Siemens B rof, KOTOPbIN,
6e3 COMHEHWS, MOXXHO Ha3BaTb CyPOBbIM B (OMHAHCOBOM
nnaHe ansg Bcero mypa. MprxoauT Ha yM necHs «Ha camom
OHe». Tak KakM »xe 6bl1 Ball nepBbIv rofg B KOMMaHUn?

NocnedHWIA UHaHCOBbLIV rof, KOTOPbIA 3aBEpLUNIICS

B ceHTsi0pe 2009 roga, cTan pekopaHbIiM 4ns
rnoapasneneHns Kak rno BaioBoOMy OOXOAY, Tak U Mo
MTOrOBbIM MoKagdaTensM. 3Ha4nTeNbHbIE 3anachkl, KOTOpble
Mbl HAKOMWUN 10 SKOHOMUYECKOrO crafa, No3BONIIN HaMm
COXPaHATb TEMM [aXKe B T HENErkme BpemMeHa. A o4eHb
[OOBOJSIEH NnoKasaresieM OTHOLLIEHWS 3aKa30B K Mpoaarkam,
paBHbiM 1,1 1 gake bonee, B CPaBHEHWN C OOCTVXKEHMAMM
HalLLMX OCHOBHbIX KOHKYPEHTOB.

2. PaHee Bbl 3aHVMann BbICOKME NOCTbI B KOMMaHMSIX
Schlumberger 1 Halliburton, nmetoLmx BenvkonenHyto
penyTaumio B OTRaC/IN U 3aHMMatoLLIMX BeayLume MecTa
Ha pbiHKe. Y10 Nobyamno Bac nepenTn B kopriopawmo
Siemens, koTopas, 6yayqn KpyrnHOW KOMMaHner, Bce e
HE UMEET TakMX MO3NLIWIA B He(PTErazoBoM CeKkTope”?
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Having previously held senior positions at Schlumberger
and Halliburton, Tom Blades has taken the reigns at
Siemens Oil & Gas during turbulent times. ROGTEC caught
up with him to discuss his strategy.

1. You started your position at Siemens in what was
undoubtedly a tough year financially across the globe for
most. “In at the deep end” comes to mind, so how was
your first year at the company?

The last fiscal year which ended September 30th, 2009
was a record year for the division both top line and bottom
line performance. The healthy backlog we had built prior to
the downturn has enabled us to maintain momentum even
in these difficult times. | am particularly pleased with our 1.1
book to bill ratio and even more so when | compare this to
our main competitors’ achievements.

2. Having previously held top positions within Schlumberger
and Halliburton who have great industry reputation and
market positioning, what made you decide to join Siemens
— who although a huge company, do not have the same
positioning within the O&G sector?

During the first 30 years of my career | was serving the oil
and gas industry from inside. Although | never was in direct
contact with Siemens products | became acquainted with
the line of products used by the oil & gas industry, such as gas
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B Tevenne nepsbix 30 NeT Moel Kapbepbl A padoTan B
HedTEra3zoBom OTpacn. XOTA S HAKOrga He MMen aena c
npoayKUmen Siemens, s NOSHAKOMWIICA C NPOOyKTaMun ONs
HedTera3oBown OTpac/v, TakUMK Kak ra30Bble 1 MapoBble
TYPOUHbI, SNEKTPOMPUBOLbI, KOMMPECCOPbI, BNOKM
yNpPaBneHUs U T. A. A XOPOLLO 3HAKOM C UX MPUIOXEHUSMN
0719 reonioropassefky 1 0odbiHn, nepepaboTky,

XPaHEHUS 1 TPAHCTOPTUPOBKM, 3HAKOM C TEXHUHECKMM
npobneMamu, ¢ KOTOpPbIMK CTaNIKMBAETCS HedhTerasoBas
OTpacsib, a TaKXKE C OXUAaHUSMN 1 3ada4amMu, KOTOPbIE
OnepaTopbl CTaBAT Nepeq, NPOU3BOAUTENAMU.

[MpWHMMAast BO BHUMaHME HanpaBeHme pas3BuTms,

B KOTOPOM ceivac OABMKETCs HedTerazosast
MPOMBILLNIEHHOCTb, S BUXKY MPEeKpacHble BO3MOXKHOCTU
anst Siemens NepenT Co BTOPOrO YPOBHS! «MOCTABLLK»

Ha NepBbIN YPOBEHb «MapTHEP» BO B3aNMOOTHOLLIEHUSIX C
3aKas4kamMn. VIMeHHo aTa nepcrexkTBa Kak rnaBHas Lesb
KOMMaHWW NpUBIeKsa MeHs 3aHsATb AaHHbINA NOCT.

3. Kakvie BaXKHble 13MEHEHS MPOM3OLLIIN C TEX MOP, Kak
Bbl Ha4anm paboTy B KOMMaHWU, 1 Kakne npenmMyLLiecTsa
OHU MPUHECIM Siemens 1 ee 3akas4nkam?

TpagnumMoHHO KOMMaHKsa Siemens Bbina NOCTaBLUMKOM
KOMMAEKTYHOLLMX n3aennin. OaHaKo B HACTOSILLEE BPEMS
3aKas4vmKM 0BpaLLAOTCS K HaM HE 3a KOMMIEKTYHOLLMMMU,
a 3a NMOMOLLbIO B peLLeHnr npobnem. MNostomy Ham
NPULLINOCH PasBMBaTbCS 13 0ObIMHOrO NOCTaBLLMKA
KOMMOHEHTOB B MOCTaBLLMKA PELLIEeHW, NpoBoas
PEOoPraHM3aLIio HaLLEe BHYTPEHHEN CTPYKTYPbI, HTOObI
3aBepLUNTb NpeobpasoBaHme. ITO 0bLLEee HanpaBieHne, C
KOTOPbIM CTONKHYMUCH W ApYyrie nogpasneneHia Siemens,
HO B OCOBEHHOCTU 3TO OTPAa3UIOCh Ha HEDTEra3oBOM
oTtpacan. Mbl BCTynaem B NaPTHEPCKNE OTHOLLIEHNSA C
HaLLMMW 3aKa34kamu, Npeaiaras PeLleHms X TEeKYLLIMX
NpobnemM, a TaKxe MHHOBALWMOHHBIE NOEW, KOTOPbIE HaLLIN
SKCMepPTbl paspabaTbiBatoT COBMECTHO, MPEABOCXMLLAA
NOTPEOHOCTY PbiHKA B ByOyLLEM.

B nopthene Siemens MHOXXeCTBO MPOLYKTOB U YCIyT,
KOTOpPble MO3BONSAOT padpabarbiBaTb KOMMIEKCHbIE
peLLEeHNs, rae BCe KIMOHEBBIE KOMMOHEHTbI CO34at0TCSH
Hamu. EguHbIn nocTaBLLMK Bcerga bonee NpeanoqTuTeneH
07191 32Ka34MKOB, TaK Kak 3TO CHKAET CTEMNeHb pucka B UX
NPOEKTax 1 COKpaLL@eT BPEMSA peanmsaLiin.

4. Nna komaHapl ROGTEC 6b110 yA0BONLCTBMEM

paboTaTh ¢ Siemens 1 ee KoMmaHgamu no Bcer Poccum

1 B Kacnnimckom pervioHe B nocnegHve Nsatb net. Kak

Bbl OLEHVBaETE YCMELLHOCTb pervioHa anst KoMnaHuy B
JaHHbIA MOMEHT, U €CTb /TN Y KOMMaHUM Kakue-I1mbo nnaHbl
MO PacLUVPEHNIO?

Hawu 6usHec o4eHb ycnelleH B Poccumn n Kacnmnckom
pervoHe. Hanpumep, Mbl Moy4nIv 3aka3 OT KOMMaHUM
«PocHedTb» Ha MOCTaBKy ra3oBbIX TYPOUH 4715
SHEPreTUHeCKOM YCTaHOBKM HEPTENEPErOHHOMO 3aBoaa B
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and steam turbines, electric motors, compressors, controls
etc. | am familiar with their application in upstream, midstream
and downstream processes, the technical issues faced in the
oil & gas industry and the expectations and challenges the
operators demand of the manufacturers.

Given the current direction that the oil & gas industry is
moving in | see tremendous opportunity for Siemens to
move up from a tier 2 supplier to a tier 1 ‘partner’ for our
customers. Getting us there is the strategic challenge that
attracted me to my present position.

3. What major changes have been implemented since your
arrival and how have they benefited both Siemens and
the client?

Traditionally, Siemens has been a component supplier.
However, nowadays customers are no longer looking

to us for components, but solutions to problems. So we
had to grow from a pure component supplier to solution
provider, reorganizing our internal structure to accomplish
the transition. This is a general trend encountered by other
Siemens business units, but it is particularly exacerbated
in the oil & gas industry. We are entering into a partner
type relationship with our customers, providing them with
solutions to their current application problems but also with
innovative ideas that our experts are jointly developing in
anticipation of future market needs.

Within Siemens, we have an array of products and services
that allow us to develop packaged solutions where all the
core components are provided in house. A single supplier
source has always had a special appeal to customers as it
de-risks their projects and accelerates completion times.

4. It has been a pleasure for the ROGTEC team to have
partnered with Siemens and to have met your teams at
many events throughout Russia and the Caspian over the
last 5 years. But how successful is the region for you at the
moment and do you have any plans to expand this area”?

We are very successful in Russia and in the Caspian
Region. For instance, we received an order from Rosneft
for the supply of gas turbines as power plant solutions
for the Tuapse refinery to accommodate its expansion
following the order for the gas turbine power plant power
plant at Priobskoy oil field in 2008.

We expect that the two megaprojects in the region - the
Kashagan ail field in the Caspian Sea and the Shtokman
gas field - will be a good business opportunity for Siemens.

As | already mentioned our aim is to complete the migration
form product supplier to true solution partner. Our aim is to
enter into dialogue with our customers on long-term oil &
gas projects development as early as the Pre-FEED / FEED
phase so that we can coordinate the total Siemens portfolio
in order to leverage our technical capabilities as single-
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Tyance, 4Tobbl, COrnacHoO 3akasy, yBen4Tb MOLLHOCTb
ra3oTypPOUHHOM 3NEKTPOCTaHUMM Ha [probckom
HedTaHOM MecTopoxxaeHun B 2008 rofy.

MbI Hageemcst, YTO ABa KPYNHENLLX NPOEKTa B PErvioHe
— HepTaHOEe MecTopoXaeHe KalaraH B Kacrnminckom
MOpe 1 ra30Boe MecTopoxkaeHne LLITokmaH — cTaHyT
MPEKPACHBIMU KOMMEPHECKUMU BOSMOXHOCTAMM

ans Siemens.

Kak g y>xe OTMETUI, HaLLEN LENBIO SBNAETCS 3aBepLUEHME
nepexofa KOMMaHnM OT cTaTyca NocTaBLUMKa NPOAYKLMN
K CTaTyCy HaCTOSILLEro napTHepa rno PeLLeHnsaM.

Halua uenb — BOVTY B Ananor ¢ 3akadqmkamm no
[ONrOCPOYHBIM MPOEKTaM B HEPTErA30BOW OTPACN YXKe
B (hase Pre-FEED/FEED, 4TOObI UMETH BO3MOXHOCTb
KOOPAMHMPOBATL NOPTdENb Siemens B LIENAX NOBbILLEHNS
HaLLINX TEXHNYECKMX BO3MOXXHOCTEN B Ka4eCTBE eQMHOro
MoCTaBLLMKa BO BCEX acreKTax — OT BblpaboTKN U
pacnpeneneHns sneKTPO3SHEPI N 40 aBToMaTU3aLn U
TYpPOUHHOrO 060pPYyAOBaHMS. B LiTaTe kKoMnaHumi NpumepHo
1200 nHxeHepoB, paboTaroLLMX Mo BCEMY MUPY, U Mbl
MPOOOIMKMM YBENYEHME HALLIEO MPUCYTCTBUS B TaKNX
KIMKOYEBBIX PernoHax, kak Poccus.

Mbl y>ke OTKPbINIM PErMOHaIbHbIE MPEeaCTaBUTENBCTBA

BO BCex hefepalibHbIx okpyrax Poccun. Hanpumep, ans
Kacnuickoro TpybonpoBoaa Mbl UCMOMb3YEM HaLLl FOXKHbII
CEPBUCHbIN LIEHTP, YTOObI 06eCneYMBaThL 3aKa34KOB
CaMbIMV COBPEMEHHBIMU CEPBUCHBIMU PELLIEHWAMM 15
BHEAPEHHBIX HAMK TYPOVH.

MOMMMO 3TOrO, Mbl aKTVIBHO Pas3B1BaEM HECKOJTbKO
MPOEKTOB MO Mepexomdy Ha eanHYHO LIENOHKY
SHEProcHabXeHWs1 B CTpaHax BOKPYr Kacnmnickoro Mopsi.

5. Hackonbko st noHvMato, Siemens 6osee cunbHa B
obnacTn HehTENPOBOOOB 1 CEKTOPE NepepadoTKm U
cbbiTa HedhTenpoaykToB. Kakne y Bac npeanoxeHnsa no
nepepaboTke 1 CObITY HEPTENPOOYKTOB AN Poccum
Kacnunckoro pervoHa, 1 kak Bbl cobrpaeTechb 4OOUTLCA
maepcTBa Ha 3TOM NMonpuLLEe?

Bbl 04eHb XOPOLLIO MpoaHanM3npPOBaIv KOHKYPEHTHYHO
cuUTyaumto. K coxxaneHnto, Mbl He Obi Tak XOPOLLIO
N3BECTHbI B 06NacT NepepaboTku 1 cobiTa
HedTENPOAYKTOB, Kak MO Bbl. Mbl MOXXEM MPEOIOKNTL
LLUIMPOKWIA CNEKTP PELLEHNIA HEMOCPEACTBEHHO A
SHEProaHEKTUBHOCTU U HACTOW SHEPIUN.

6. Hyiskas cToMMOCTL HEeOTI B HaYaue rofa 1 ovHaHCoBas!
cUTyauusi MpUBen K MproCTaHOBKE HEKOTOPbIX MPOEKTOB,
N BO MHOMX 06M1acTaX A0BEPUE K PbIHKY CHU3UIOCh. Bee
Mbl COrNacHbI, YTO AOBEPVE NOCTENEHHO BO3BPALLAETCS,
HO 4TO Bbl oymaeTe 0 TekyLLen cUTyaLmn Ha pbiHKe, 1
kakoB Balu nporHos Ha 2010 roa?

A cornaceH ¢ Bamu no nosogy oMHaAHCOBOW CUTyaLMN.
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source partner the across the board from power generation
and distribution to automation and turbo-machinery. We
already have about 1,200 engineering employees in place
around the world and we will further strengthen our regional
presence in key areas like Russia.

We have already established local offices in all federal
districts in Russia. E.g. for the Caspian pipeline we use our
service centre in the south to provide our customer with
latest service offering on our installed turbines.

Additional we are also active in the countries around
the Caspian sea with several projects in the total energy
conversion chain.

5. As | understand it, Siemens is stronger within the pipeline
and downstream sector than upstream. What are your
upstream offerings to Russia and the Caspian and how are
you looking to compete in this arena?

You have analyzed the competitive situation very well.
Unfortunately we were not in the upstream focus as much
as we could be, because we can offer a wide range of
solutions especially for energy efficient solutions and
clean energy.

6. The low cost of oil seen at the start of the year and the
financial situation put many projects on hold, and in many
areas, market confidence was low. We all agree some
confidence is coming back — but what are your thoughts on
current market conditions and what do you forecast

for 20107

| agree with you on the financial situation. Due to the
strong decrease of the oil and gas prices and additionally
the ruble devaluation in November last year some
projects in Russia have been postponed for 1-2 years.
Currently we expect a small increase in 2010 and 2011.
The main positive impact for the oil and gas sector we
expect from the mega-projects and also from the new
energy efficiency law in Russia. This will support huge
investments in the next years. | am convinced that

with our solutions oriented approach we have the right
answer to these challenges.

1. We read many stories relating to “Peak Oil" and the need
to look towards alternative energy. | understand Siemens
have a strong renewable division — but what is your view
on “peak oil” and where will the world’s oil be found in the
coming decades.

The Qil price hit a rock-bottom low, but in the mid-
term and long-term perspectives nothing has changed
essentially. Energy demand will continue to grow in the
years to come. It is anticipated that it will nearly double
by the year 2050. The share of renewable energy will
increase significantly but nevertheless fossil fuels are
and will be the backbone of the energy supply. But
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B ¢BA3K ¢ cunbHbIM NageHneM LeH Ha HeMTb U ras U,
MOMMMO 3TOrO, CHKEHWEM Kypca pybns B Hosibpe
NPOLLMOro roga, HEKOTOPbIE MPOEKTbI B Poccum
OEenCcTBUTENBbHO BbINM OTNOXEHDLI HA 1—2 roga. B
HACTOSILLEE BPEMS Mbl OXXKOAEM HEOOMBLLLOM NOOBEM

B 2010—2011 rogax. [(naBHbIN NONOXKUTENLHbIN
NMMYNbC ANa HehTEra3oBOro CEKTOPA Mbl OXKMOAEM OT
KPYMHbIX NPOEKTOB U OT HOBOIO POCCUNCKOrO 3aKoHa
06 3HeProsddPEKTNBHOCTU. STO NPUBNEHET OFPOMHbIE
NHBECTULMW B CneaytoLllme rogbl. S y6exkaeH, 4To Hall
noaxoa, OPUEHTUPOBAHHbBIN Ha PELLIEHNS, MO3BONNT HaM
[aTb BepHble OTBETbI HA MOCTaBNEHHbIE 3a4a4N.

7. Mbl ynTanm MHOXECTBO UCTOPUN 06 NCTOLLEHNM
3anacoB He)TV Ha MiaHeTe U HeOBXOONMOCTU MCKaTb
aNlbTEePHATNBHbIE CTOYHUKN SHEPrM. S MoHUMato,
41O Siemens 061agaeT CUNbHbIMY BO30OHOBNSEMbIMU
pecypcamu, HO KakoBa Balla Touka 3peHns Ha
NCTOLLEHVE 3anacoB HehTK 1 Ha To, rae dyayT
OTKPbIBATbCS HOBbIE MECTOPOXAEHNSA HEDTU B
CneayroLLmMX OecaTuneTuax?

CTomMocTb HeddT! OOCTUIra CBOEro MUHUMYMa, HO

B CPedHEeCPOYHbIX M [ONMOCPOYHBIX MEePCreKkTMBax
CYLLIECTBEHHbIX UBMEHEHWI He MpoundongemM. Cnpoc

Ha SHEPro NPOOO/KAT PacT B MOCAedyoLME rOab!.
OxxnpaeTcs ABOMHOe yBenuyeHne crnpoca K 2050

rogy. Jonsa BO306HOBASIEMbIX UCTOYHUKOB SHEPTN
OyOeT 3HaYUTENbHO YBENNYMBATLCS, HO, TEM HE

MeHee, 1MCKonaeMoe TOMMBO 6bIfo U ByaeT OCHOBHbIM
NCTOYHMKOM MOCTaBNSeMOon aHeprin. Ho Mbl
BbIHY>XAEHbI MPU3HAaTb, YTO NErkne BpemMeHa npoLunm, 1
cenvac HacTan MOMEHT, KOrda Siemens MOXXET BCTYNUTb
B UIpy, MOTOMY 4TO Mbl 06/1a42eM HEOOXOOMMbIM
nopTdenem peLeHni 1 cambiMy COBPEMEHHBIMU
TeXHOOrVAMU. VICTOLLIEHME PeCypPCOB ABNSAETCA
OCHOBHbIM ABUratefnem Hallero 6ruaHeca. TexHONormm,
Takne Kak HarHeTaHne napa 1 BOApbl, KOMMPECCUS

rasa 1 COBpPEeMeHHble NOABOAHbIE CUCTEMbI, — BCE

3TO 06NacTh, KOTOPblE CTAHOBATCS 3KOHOMNYECKM
BbIFOOHbIMU N3-3a POCTa LieH Ha HedTb 1 Ha
TEXHOSIOMMK, KOTOPbIMK 061adaeT Siemens, 1 peLueHns,
KOTOpPbIE Mbl MOXXEM MPEANIOKUTE B HACTOSILLIEE BPEMS

1 B ByOyLLEM.

Hanpumep, Siemens cobrpaeTcsa MHBECTUPOBATb
Hemasoe KoM4eCcTBO CPEACTB B MOABOAHbIE
TexHonormn B nocneayrolime rofpl. Mbl fymaem o
Oanekom 6yayLIeM 1 MbITaeMCcs HapucoBaTb Byayliee,
B KOTOPOM 60/IbLLIE HE MOHAO06ATCA NAaT(OPMbI, U
BCE MPOW3BOACTBO HedpTV OyAEeT NPONUCXOOWTL MOA
BOOOWV U MULLIb KOHTPONMPOBAaTLCS ¢ bepera. 370
OYeHb BaxxHast Lieflb — COXpaHnTb O00b4y HeddTH

Ha TOM YPOBHE, Ha KOTOPOM OHa HaxOAUTCS ceiyac.
HoBble TexHONOrMN OOMKHbI paspabaTtbiBaTbCs Ans
YAyYLIEHNS re0I0OropasBeaKn Ha ra3oBbIX U HEDTAHbIX
MeCTOPOXXAeHNSIX. [1oABOAHbIE TEXHOMNOMMN U PELLEHS
He o4eHb H6NaroNpPUSTHBI B M1aHe 3KOS0Mmn, HO
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we do have to accept that “easy oil is over” — and this

is the point where Siemens can step in because we

have the right portfolio and cutting-edge technology.
Depletion of resources is the main driver of our business.
Technologies such as steam or water injection, gas
compression and advanced subsea systems are all areas
which are becoming economically viable as oil prices
increase and are all technologies in which Siemens is
active and can provide solutions, both now and for

the future.

For example, Siemens will invest a lot of money in
Subsea technology in the coming years. We are thinking
a long way ahead and are trying to picture a future
where no more platforms are needed and all of the ol
production will be done Subsea with onshore control.

It is a big challenge to keep the oil production at the
same level as it is today. New technology must be
developed for better exploration of all the different oil
and gas fields. Subsea technology and solution are not
only environmentally friendly but with this technology
fields can be reached that previously were unreachable.
Subsea equipment is more expensive but the processes
and maintenance will be far cheaper for a period of 30
years. We will supply solutions down to a water depths
of 3000 meters. Our goal in Siemens is to be number 1
in specific Subsea technologies and solutions by 2017.
As per today we have no competition with the same
technology and we are working hard on joint industry
programs to co-operate and involve large oil companies
in the development of our solutions.

And | would like to mention another example: One third
of natural gas reserves are wet or sour gas, there is a
need for high reliability and availability for the equipment
with, long average maintenance intervals. We developed
the compressor for sour gas applications and have
reduced the number of required components and
auxiliary for compression systems to a minimum. Our
solution is the STC-Eco which integrates a high-speed
induction motor and a multi-stage centrifugal compressor
on a single shaft in a single casing. No need for seal gas
system, lube oil system, gear box etc.

8. In a highly competitive marketplace — what one thing,
makes Siemens stand out from the crowd?

Siemens Oil and Gas Division has a broader portfolio
than any of its other competitors and the Siemens
brand enjoys an extremely positive recognition. We are
part of the Siemens Energy Sector and backed by the
Siemens AG building together this big company which
is present in some 190 countries. In Russia, Siemens is
doing business for more than 150 years now. We have
excellent people in place and as mentioned before, a
single supplier source has always had a special appeal
to customers as it de-risks their projects and accelerates
completion times.
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NOCPEACTBOM 3TUX TEXHONOMMIA MECTOPOXKAEHWS

MOryT ObITb, HAKOHELL, OOCTUMHYTbI, TOrAa Kak paHee
OHW OCTaBaMCb HeOOCTVXKUMbIMU. [loasoaHoe
obopynosaHne bonee OOPOroCTosLLEE, HO caMm
npoLecc 1 obcnyxmBaHue 6yaeT ropasno OelleBne B
npenctosme 30 net. Mbl 6yaem NOCTaBNATb PeLleHns
onst rny6buHel B 3000 meTpos. Llenb Siemens — ctatb
HOMEPOM OaMH B 06NaCTy NOABOAHBIX TEXHONOMA 1
peLleHn K 2017 rogy. CerofiHsa y HaC HET KOHKYPEHTOB,
061a0atoLLMX TaKUMU XKE TEXHONOMUSAMU, U Mbl

YCEPAHO TPYAUMCH HaL COBMECTHBIMU OTPACEBbIMU
nporpaMmamu, 4Tobbl 0ObEAVNHUTL KPYMHbIE HEDTAHbIE
KOMMaHUM ONs pas3padoTKy HaLLMX PELLEHNIA.

W a 6bl X0Ten ynoMsiHyTb eLle 06 OQHOM NPUMEpPE:
ofHa TpeTb NPUPOLHOrO rasa ABNSETCSA BNaXXHbIM ra30M
UM Cepocodep kaLiyM ra3omM, NOSTOMY CYLLECTBYET
HeOBXOOMMOCTb BbICOKOHAAEXKHOIO 1 JOCTYMHOMO
060pyaoBaHng ¢ AANTENBHBIMU MHTEpPBanamm
TEXHNHECKOro 0b6CnyxmBaHnd. Mbl pazpaboTanm
KOMMpeccop A5 paboTbl C CEPOCOAEPXKALLMM ra30M

N COKPAaTUIN HYUCNO HEOBXOOUMBIX KOMMOHEHTOB U
pe3epBHbIX arperaTtoB A9 KOMMPECCUOHHBIX CUCTEM
00 MuH1MyMa. Hawe pewenne STC-Eco obbeamHaeT
BbICOKOCKOPOCTHOW MHOYKLMOHHBIN OBUraTeb 1
MHOIOCTYMNEeHYaTbln LIEHTPOBEXKHbIN KOMAPECCOP B
O[JHOW LaxTe 1 0JHOM KOJIOHHE. HeobxoanmocTb B
cucTemMax ynioTHUTENBHOMO rada, CUCTEMax CMasku,
KOpoBKax CKOPOCTEN 1 Np. OTnagaer.

8. Ha TakoM BbICOKOKOHKYPEHTHOM PbIHKE YTO OT/IMYaeT
Siemens OT MHOXKeCTBa OPYrX KOMMaHuUm?

HethTerasosoe nogpasaenenHne Siemens obnagaet
B6onee WMpoKnm nopTdenem NnpeanaraeMbix PELLEHNI
Mo CpaBHEHWIO C KOHKYPEHTaMW, 1 TOProBas Mapka
Siemens Nonb3yeTcsd HECOMHEHHOW NOMYNAPHOCTLIO. Ml
SABNAEMCS HaCTbiO SHEPreTUHYECKOro cekTopa Siemens
1 npu nogaepxke Siemens AG COBMECTHO CTPOUM 3Ty
B0/bLLYIO KOpnopaumo, KoTopas cenyac npeacraBneHa
B 190 ctpaHax. B Poccun Siemens paboTaeT yxxe Ha
npoTskeHnn 150 neT. Y Hac paboTaroT NpeKpacHblie
crneunanmcTbl 1, Kak s y>Ke YroMnHan paHee, eauHbii
nocTaBLUMK Bceraa 6onee NpeanoYTuTeneH ons
3aKa34KOB, Tak Kak 3TO CHMXKAEeT CTeneHb pUCKa B UX
MpOeKTax 1 CoKpaLLaeT BpeMs peanmsaLum.

Tom bnenns 13 Siemens
Tom Blades of Siemens

50 | ROGTEC

Tom Bnenac

CeKTop SHEPreTyky, reHepasibHbI ANPEKTOP
riofApasnesieHnss Hehtn v rasa

Poonncsa 17 centabpa 1956 roga B Mambypre,
["epmaHms

O6pa3soBaHue:

AnekTpoTexHuka, Candopn (BennkobputaHms),
JInoH (PpaHLuwms)

Kapbepa:

1978 Schlumberger, 1993-1996 rT., BULE-NPE3NOEHT
1 rnaBHbiIA ynpasnaiowmn Schlumberger/Geco-Prakla
1996 NUMAR Corporation, rnaBHbIi ONepaLiOHHbIN
OVIPEKTOP 1 3aMEeCTUTESNb FeHepallbHOrO ANPEKTOPA
1997 Halliburton, 3amMeCcTuUTENb FrEHEPaNTBHOMO
ovipekTopa

1998 SPECTRO, Npe3viaeHT U reHepalbHbI OVPEKTOPR
2004 CHOREN Industries, npesnaeHT 1 reHepasbHbIi
OVIPEKTOP.

C aHBaps 2009 roga reHepasbHbI ONPEKTOP
noapasneneHns HedTu 1 ra3a CekTopa SHeEPreTuki
koprnopaumn Siemens

Tom Blades
Energy Sector, CEO Oil & Gas Division
Born on September 17, 1956 in Hamburg, Germany

Education:
Electrical Engineering in Salford (UK) and Lyon (F)

Career:
1978 Schlumberger, 1993 — 1996 Vice President and
General Manager Schlumberger/Geco-Prakla

1996 NUMAR Corporation, COO
& Executive Vice President

1997 Halliburton, Executive Vice President
1998 SPECTRO, President & CEO
2004 CHOREN Industries, President & CEO

Since 01/2009 Siemens Energy Sector,
CEO Qil & Gas Division

SIEMENS
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