W VIHTEPBbIO

w '
M ¥ a ) ' E A
L J g " L \ ;
! ’ .:.

Bt

IJKCKNO3nBHOE MHTEepBbIO ¢ KpuctnaHom Noem,
MeHe>KepoMm Mo npoaa)kam ropHoro n HeprerazoBoro
o6opyanoBaHnsa komnaHunm MTU Friedrichshafen

Closure Interview, Christian Goy, Sales Manager Mining,
Oil & Gas at MTU Friedrichshafen
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INTERVIEW W

Pacckaxute, noXkanymncrta, Kakyto O0/HKHOCTb Bbl
3aHUMaeTe, 1 4YTo BXxoauT B Balum o6s3aHHOCTW.

S MeHemKep Mo Npoaakam ropHOro 1 HedTErazoBoro
000pPYaoBaHVS. 3aHUMatOCh MPSMBIMA W HEMPSMBIMIA
npopakamm B ctpaHax CHI™. MTU Friedrichshafen
BXoOMT B cocTaB komnaHum Rolls Royce. Mbl
MpPOV3BOOMM AN3ESbHBIE 1 ra30Bble ABUrATENN U
CWNOBbIE YCTAHOBKM MOLLIHOCTBIO OT 70 Ao 10 000 kBT
PAa3MYHOrO Has3Ha4YeHNs. [/1IX MOXKHO MCNObL30BaTL B
CyO0CTROEHUM, OJ151 XKENE3HOOOPOXHOr0 060PYA0BaHUS,
B CTPOUTE/IBLCTBE, B FOPHOM 1 CETbCKOXO3ANCTBEHHOM
MPOMBILLIEHHOCTU, B 0OOOPOHHOM MPOMBILLIEHHOCTU
0151 HA3eMHOro 060PYA0BaHKSA, a TakKe /1
NPOoM3BOACTBA 3N1EeKTPO3HePrn. OBopyaOBaHME
NPOOAETCs MPON3BOONTENIM KOMIMIEKCHBIX YCTAHOBOK,
ONCTPUOLIOTOPAaM 1 KOHEYHbIM MOMb30BATENSM.

KomnaHusa MTU Friedrichshafen co cBonmun
pa3HOMJIaHOBbIMU PELLEHUSMU Y)Ke 0aBHO
MPUCYTCTBYET BO MHOIMMX CerMeHTax pbiHKa.

Kak nocnegHue yeTbipe roga o6CcToAT genac
HedpTerasoBom oTpacsbto? Hackonbko, no Bawemy
MHEHMIO, BbIPACTET 3TOT CErMeHT B GvmxanLume
roobi?

B uenom, HebTerasoBbii PbIHOK MEPEXNBAET
HECMOKOWHbIE BpeMeHa. 3TO CBA3aHO 1 C NaagHeM

LIeH Ha BHEPrOHOCUTENN, W CO CHVPKEHNEM TEMIMOB
3KOHOMMYECKOrO POCTa B CTpaHax C NePeEXoaHOMm
3KOHOMUKOW, TakMX Kak Kutan. HeCoMHeHHO, kak
MOCTaBLLVIKV 060pYa0oBaHVS Ast HeDTEra3oBoOW OTpac/v,
Mbl HabKoOaem cnaf, AeSI0BOV aKTUBHOCTU — 3arpOCoB OT
K/IMEHTOB CTas10 MEHbLLIE. KOMMaHn1 COoKpaLLIatoT pacxodp!
I HEOXOTHO MOKYMaroT HOBOE 0OOPYA0BaHME.

Tem He MeHee, Kak NMoKasbIBaeT UCTOPVIS, B HEPTEra3oBoM
Bun3Hece BCeraa Bce MeHaeTes. B nocneqHve aecatmnetis
3Ta OTpacsb MEPEXUNA y>ke HeMasio Kpr3ncoB. [osTomy
Ka>KObIV, KTO C STUM CTa/TKUBAETCS, AOSDKEH MOHNMATD, YTO
KPU3UC — 3TO YaCTb Urpbl. B 0OArOCPOYHOM NEPCNEKTUBE
NOTPEBOHOCTL B MPUPOAHBIX PECYPCaX 1 SHEPrOHOCUTENSX
YBENHYUTCS B CBSA3M C POCTOM HMCIEHHOCTM HAce1eHns,
ocobeHHo, B VHaum, Kutae n Adpvike. Kpome Toro,

3TOMY MOCMOCOOCTBYET U MOBLILLIEHNE YPOBHS XX3HM B
pasHbIX yroskax nnaHeTsl, 0 Yem rosoput pocT BBl B
Pa3BMBAOLLIIXCS CTpaHax 1 B CTPaHax C NepexoaHomn
3KOHOMVIKOW.

[axxe ecnn 06paTUTbCs K BO30OHOBISAEMbIM UCTOUHKAM
3HEPr W, 3PdEKTNBHbIE AN3eSbHbIE U Fra30Bble CUCTEMBI
BCe paBHO OyayT BOCTPebOBaHbl. 3TO CBA3AHO C
HEYCTOMHMBbLIM XapakTePOM BblpabOTKV BO3OOHOBSEMON
3HEPIUN.

MoaToMy, YTOGbI YAOBNETBOPUTL 3TV NOTPEOHOCTY,
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Please describe your position and role within the
company

As Sales Manager for Mining, Oil & Gas | am in charge

of direct and indirect sales of our mining, Oil and Gas
equipment in the CIS market. MTU Friedrichshafen

is part of Rolls Royce, manufactures diesel and gas
engines and propulsion systems for various applications
such as marine, rail, construction, mining, land defense,
agriculture, and power generation, ranging from 75 up to
10,000 kW. The equipment is sold to OEMs, distributors
and end customers.

MTU Friedrichshafen has long and diverse history
across many market sectors. Within Oil and Gas, how
has business been over the last 4 years? How do you
see growth for this market sector developing in the
coming years?

The Oil and Gas market as a whole is going through
turbulent times due to falling energy prices and lower
growth rates in emerging economies like China. Without
doubt we as supplier to the Oil and Gas industry do

feel the slow down due to lower demand by our clients.
Companies are cutting costs and are reluctant when it
comes to purchasing new equipment.

However, historically the oil and gas business has always
been volatile and there have been numerous crises over
the past decades, so going through those cycles is part
of the game. In the long-run the demand for natural
resources and energy will rise as a result of a growing
world population, especially in India, China and Africa, but
also increasing standards of living in many parts of the
world which is marked by rising GDPs in developing and
emerging countries.

Even if we look at the growing use of renewable energy
sources, we see a high need for balancing fluctuating
power supply by capable diesel and gas system.

The Oil and Gas industry itself will be looking more than
ever into purchasing highly-reliable, low-emission and
efficient equipment to meet those demands. The industry
will want to include innovative technologies, for instance
energy storage solutions or bi-fuel exploration equipment
into their fleet. This is where we as a high-tech supplier
see our strengths and are constantly pushing innovation.

Focusing on Russia and CIS - what is your current
strategy?

Russia holds the largest gas reserves on the planet and
is competing for the prime position as the biggest oil
producer globally. Legacy fields are exploited and new
fields are being successfully developed. The situation is
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HedbTerazoBas oTpacsb OyAeT, Kak HYKOraa paHee,
3anHTEpECOBaHa B MOKYMKE HaOEXHO0 1 9hEKTVBHOIO
060pYyOOBaHMS C HUSKM YPOBHEM BbIGPOCOB.
[MoTPebyrTCA MHHOBALIMIOHHBIE TEXHOIOTW, HAaNPUMEP,
SHEPrOaKKYMYIPYIOLLINE CUCTEMBI UV OBYXTOMSIMBHOE
0bopyaoBaHve AN pas3BeaoYHbIX paboT. VIMeHHO 3aech
rnepen Hamu, NOCTaBLUMKaMM BbICOKOTEXHOMOMYHbIX
PELLEHM, 1 OTKPbIBAOTCS MepcnexTyBbl. Mbl CO3aaem Bce
HOBbIE N HOBbIE MHHOBALMM.

HasanTe obpaTtmumca K Poccun v gpyrum ctpaHam
CHI - kakyto cTparteruio cenvac ncnonb3yet Bawa
KoMnaHusa?

Poccunst — 310 CcTpaHa ¢ KpynHenLIMMM 3anacamu rasa

Ha nnaHeTe. OHa CTPEMUTCA 3aHAThL BedyLIME MO3ULA

1 No oobblbe HedTw. [eNCTBYOLLE MECTOPOXKAEHNS
PYHKLMOHMPYIOT, HOBblE — YCMELLHO pa3pabdbaTbiBatoTCs.
Kak 1 B KazaxctaHe, Npon3BoauTENbHOCTb B PEMMOHE
BbICOKas, 11 060PYAOBaHNE HEOOXOOMMO OBOCY>KMBATL U
0BHOBNATL. [103TOMY Mbl PaCCHNTLIBAEM Ha CTabUM3ALINIO
PbIHKa, HECMOTPS Ha MONUTUYECKME U BKOHOMUYECKNE
nperpagpl, KOTopble, HAAEEMCS, B DrvpKanLLeM ByayLIEM
MOJIyYUTbCS YCTPAHUTb.

Komnanua MTU paboTaeT co cTpaHamy ObIBLLEMO
COBETCKOro cot3a yrke oyt 30 NET, y HaC OrpoMHas
6asa KIIMEHTOB, 3aHSTbIX B CambIX PasHbIX OTPacsIsiX,
KOTOPble Mbl 06CNy>KMBaeM. C y4ETOM TEX UBMEHEHW,
KOTOpble MponcxoadaT nocnegHne 10 feT Ha pbiHke

cTpaH CHI, BCce 3apybexxHble NOCTaBLLUVIKM MOMYT ObITb
abCOMOTHO YBEPEHBI B OHOM: KOMMaHMN O0SIbLLE HE XOTAT
MOKyMaTb MHOCTPaHHOE 0O0PYLAOBaHME W «MOaraTbCs

3a cyapby» — 3apaboTaeT 370 06OPyA0BaAHNE NN HET.
OHM 3aMHTEPECOBAaHbI B HAOEXXHbIX MPO(ECCUOHATBHBIX
napTHepax, KOTOPble HAXOOATCA HEAA/IEKO M MOMYT peLLiaTb
BCE BOSHMKAOLLIME BOMPOCHI BbICTPO U 3HhEKTUBHO.

V1 Mbl 370 NoHMMaeM. Komnanns MTU yBennyvBaeT

CBOE MPUCYTCTBIE, Pa3BMBas TOPrOBYIO U CEPBUCHYIO
ceTb B Poccum n KasaxcraHe crnamm COBCTBEHHbIX
NPeacTaBUTENBCTB U KBIMVLMPOBAHHbBIX MapTHEPOB B
OCHOBHbIX PEMMOHAX. ITO MOMOraeT YKPEMUTL OTHOLLIEHWS
C HalVMW HACTOSLLIMM 1 BYAYLLIMMIA KITMEHTaMW, a TakKe
YBENMYNTL OO BEMbI YCIYT, CBA3aHHBIX C MOAAEPXKOM Ha
MecTax.

Pacckaxxute, no>kanymncrta, ogHy U3 UCTOpUn
ycnexa komnaHum MTU — Ha BHYyTpeHHeM unum
MEXX,OAyHapOOHOM pPbIHKE.

Ecnn roBoputb 0 HehTErA30BOM CEKTOPE, MOCNEAHNM
ycnexomM koMnaHum MTU cTtana coBmecTHas pa3paboTka
MepBOW B OTPAC/IM CUCTEMBI MAOPABINHECKOrO paspbiBa
nnacta. B ocHoe cuctembl — apuratens MTU cepumn
4000, TOMbKO YTO pa3paboTaHHbI peaykTop ZF 8 TX n
HacocHas yctaHoBka SPM® QEM 3000. XapakTepucTuku
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similar in Kazakhstan. Output rates are high in the region
and equipment has to be maintained and renewed, so we
are reckoning with market stabilisation even though there
are political and economic obstacles which we hope will
be resolved soon.

MTU has been doing business in the FSU for almost

30 years and has a huge client base across the various
applications we serve. The development in the CIS market
over the past 10 years has shown one thing for sure to
suppliers from abroad: companies are not willing any more
to import technology from abroad and be left on their own
to “sink or swim”. They demand a reliable and qualified
partner nearby to resolve issues swift and sound. MTU
understood this requirement. We are currently enlarging
our footprint by expanding our sales and service network
in Russia and Kazakhstan via own subsidiaries as well

as with qualified partners in key regions. This way we are
tightening our relationships with existing and new clients
and extending our on-site support.

Tell us about a recent success story that MTU have
had, either regionally or internationally.

Talking about our Oil and Gas application MTU’s most
recent success is the joint development of the industry’s
first integrated system for hydraulic fracturing which is
based on an MTU Series 4000 engine, a newly developed
ZF 8 TX gear box, coupled with the SPM® QEM 3000
hydraulic fracturing pump. The characteristics of the
package are phenomenal in comparison to what has
been on the market to date. Engine, transmission and
pump have been developed to work seamlessly and
deliver longer lateral runs, increased flow rates, higher
pressures and all this at reduced downtimes and lower
cost of ownership for operators. We are convinced that
the frac pack will call the attention of many clients in the
CIS market.

Under current market conditions - it is imperative to
offer your clients the best possible value for money.
What are your unique selling points compared to your
competitors?

MTU has more than 100 years of experience in developing
engines and propulsion systems. We deliver premium
products to our customers which benefit from low

fuel consumption, long product lives and ultra-high
performance. Our customers successfully deploy MTU
engines under toughest conditions from -50 to +50°C, in
tropical or dusty environments and offshore.

How do you see the Russian O&G markets developing
over the next 2 years?

Political developments, sanctions, the falling oil price and
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YCTaHOBKM MPOCTO (heHOMEHasbHbI MO CPaBHEHMIIO C

Tem, 4TO 40 3TOro Mpef/iarasioch Ha pbiHke. BuraTtens,
TPaHCMMCCKS 1 HAcoC PaboTatoT Kak OfIHO LIefoe 1
YBENMUMBAIOT BOSMOXHOCTU B 06/1aCTV 3ape3Ki BOKOBbIX
CTBOJIOB, MOBbILLIAIOT MPON3BOANTESIBHOCTE 1 NMO3BOSIAKOT
BECTM paboTy Npu 6oee BbICOKOM AaBneHun. [pu SToM
COKpalLL@eTCs BPeEMS MPOCTOS!, M CHDKAIOTCS TEKYLLME
3aTparbl onepatopoB. Mbl yBEPEHbI, YTO MHOME KITMEHTbI
13 cTpaH CHI™ 06paTaT BHUMaHKE Ha 3Ty YCTaHOBKY.

the linked depreciation of the Rouble have caused a lot
of turmoil. Especially the weak Rouble makes it difficult
for Russian customers to source equipment from
abroad. Yet, we experience an increased activity in the
market. On the one hand, people seem to incorporate
political and economic realities into their business
planning while, on the other hand, production rates are
high and in turn necessitating components and parts
replacements at rising scales. The slight correction

of the oil price over the past months towards a level
that does not severely hurt Russian producers, will
contribute to a more stable business environment.

B TEeKYLLUX PbIHOYHbIX YCNTOBUAX OY€Hb BaXKHO
obecneunTb KIIMeHTam camble BbIrogHble
npegnioxxeHus. B yem 3akntovaeTtcs YHUKaJIbHOCTb
Bawuero npe,u,noerMﬂ? Yem OHO oTsIM4aeTcs oT

npenfioxxeHnn Bawmx KOHKypeHToB? [MOANTUHECKME MPOLIECCHI, CaHKLIWN, CHDKEHME LIEH

Ha HedTb, CBSI3aHHOE C 3TUM MapeHve pyons —
Komnanns MTU yxxe 6onee 100 neT 3aH1maeTcs BCE 3TO CTas10 BosIbLLMM MOTPsAceHNeM. B casan ¢
pa3paboTKo ABuUratesnen 1 CUoBbIX YCTaHOBOK. Mbl 06eCLEeHNBAHVEM HALWIOHATBEHOW BaTOThbl POCCUMCKIAM
npegjiaraem KMeHTam NpoayKTbl MpeMnyM-Kiacea, KOMMaHWSM CTaU10 CIIOXKHO MprobpeTaTb 06opyaoBaHmeE
MPEVMYLLIECTBOM KOTOPbIX ABSIAETCH 60JIee HUBKUM PACcXOL,  3arpaHumLen. Tem He MeHee, Mbl HabItodaeM PocT
TOMVBA, ASIUTENBHBIN CPOK CITy>KObl 060PYA0BaHNS U [IE/10BOV aKTUBHOCTU Ha pbiHKe. C OHOM CTOPOHbI,
Ccamas BbICOKas MpOn3BOOUTENIbHOCTb. Hallv KITMEHTb! Bun3Hecy NPUXOONTCS NOACTPaNBATLCA MO, MOSNTUHECKE
YCMELLHO NCnone3ytoT apurarten MTU B cambix TshKebIX 1 3KOHOMWYECKME Peanin, C APYrovi CTOPOHbI,
YCNOoBUSX: Mpw Temneparype oT -50 o +50°C, B yCnoBusiX BbICOKME TEMIMbI MPON3BOACTBA TPEOYIOT MOCTOAHHOM
TPOMUYECKOro KNMara, B MblIbHbIX YC/IOBUSX U Ha 3aMeHbl BCe BOSbLLEro KONMMYeCTBa 060PYA0BaHNS U
MOPCKMX YCTaHOBKaX. KOMMJIEKTYIOLLVX. B nocnegHme MecsLpl LigHbl Ha HEDTb

HEMHOrO N3MEHNINCE 1 CTaun Bos1ee KOMOPTHLIMA A1
Kakum Bbl BUOUTE passutme poCCUNCKOro POCCUNCKMX MPOM3BOAUTENEN. DTO MOMOXET BosIee-MeHee
HecpTerasoBoro poiHka B crienytowme asa rooa? CTabnN3NpPOoBaTb SKOHOMNHECKYIO OBCTAHOBKY.
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Kazakh Drilling Roundtable

Kazakhstan’s Largest Dedicated Drilling Technology Event,
in Association with General Event Partner and Platinum Sponsor
JSC NC KazMunayGas

(D KazMynairaz

NATIONAL COMPANY ¥NTTbIK KOMNAHUACHI

Roundtable Style Format Focusing on Key Drilling
Challenges, Including:

Complex reservoirs © HP/HT wells « Drilling through low
pressure zones © Mud loss © Wellbore stability « Limited
internal infrastructure « Lack of sea route to get drilling
equipment in country © Harsh winter environment & need
for winterized rigs - Rig safety and HSE

www.kazdr.kz bson@rogtecmagazine.com




